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Rezumat

Interesul pentru aspectul estetic si frumusetea
danturii i-a amploare in ultimele decenii, prin
urmare, ortodontii evidentiazd o crestere in prac-
tica actuald. Acest studiu identificd ce influenteazd
alegerea pe care o fac pacientii pentru a accepta sau
refuza tratamentul ortodontic folosind un chestionar
bazat pe 100 de pacienti intrebati la prima lor consul-
tatie intr-o clinicd stomatologicd. A avea un zambet
mai estetic a fost cea mai criticd motivatie pentru
acceptarea tratamentului (peste 80% dintre paci-
enti). Rezolvarea disfunctiilor ocluzale si cresterea
increderii in sine au fost secundare. Pacientii de sex
feminin si cei tineri sunt cea mai numeroasa categorie
care solicitd tratament ortodontic si sunt deranjati de
acest tratament, preferand in cele din urma tratamen-
tele invizibile (alignere / ceramic/ sapfir). Mai mult
de o treime (30%) dintre pacienti au considerat ci
este important sa fle mai informati despre optiunile
de tratament pentru a primi ingrijiri adecvate. In
cele din urma, existd si aspecte economice, de timp
si de frumusete ale aparatului care urmeaza in decizia
finald. Acest studiu demonstreaza necesitatea de a se
concentra pe recunoasterea aspectului socio-demo-
grafic, cit si al comunicdrii eficiente pacient-medic
respectiv, ar trebui sa fie orientat citre imbunatatirea
informatiilor, ghidarii si satisfactiei de tratament.

Cuvinte-cheie: ortodontie, factori de influenta,
esteticd dentara, tratament ortodontic, adresabilitate,
preferinte pacienti

Introducere

Ortodontia este o ramura a stomatologiei care se
ocupd cu prevenirea, diagnosticarea §i tratamentul
anomaliilor de pozitionare a dintilor §i maxilarelor.
In ultimele decenii, tratamentele ortodontice au
devenit tot mai populare, iar interesul pentru corec-
tarea malocluziilor nu se limiteaza doar la adoles-
centi, ci si la adulti.[2] In ultimele doud decenii,
numarul adultilor care urmeazd tratamente orto-
dontice a crescut semnificativ, ajungand la aproape
1 din 4 pacienti ortodontici, iar conform statisticilor
din SUA si Canada se estimeazd o crestere de 82% in
ultimii 5 ani. [6,14]

La nivel european, cererea pentru tratamente
ortodontice a crescut considerabil in ultimele decenii,
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Abstract

Interest in dental aesthetics and smile attractive-
ness has grown significantly over recent decades,
leading to a noticeable increase in orthodontic prac-
tice. This study aims to identify the factors influencing
patients’ decisions to accept or refuse orthodontic
treatment, using a questionnaire administered to 100
patients during their first consultation in a dental
clinic. Having a more aesthetic smile was the most
critical motivation for accepting treatment (over 80%
of patients), followed by correcting occlusal dysfunc-
tions and enhancing self-confidence. Women and
teenagers are the largest groups seeking orthodontic
treatment, they also are bothered by this treatment,
ultimately preferring invisible treatments (aligners,
ceramic, or sapphire braces). More than one-third
(30%) of patients considered it important to be better
informed about treatment options in order to receive
appropriate care. Finally, economic considerations,
treatment duration, and the visual appearance of
the appliance played an additional role in the final
decision. This study highlights the need to recog-
nize socio-demographic aspects alongside effective
patient—clinician communication, with a focus on
improving information, guidance, and overall treat-
ment satisfaction.

Keywords: orthodontics, influencing factors,
dental aesthetics, orthodontic treatment, treatment
demand, patient preferences

Introduction

Orthodontics is a branch of dentistry that
focuses on the prevention, diagnosis, and treatment
of malpositioned teeth and jaws. In recent decades,
orthodontic treatments have become increasingly
popular, with the demand for malocclusion correc-
tion extending beyond adolescents to include adults
as well [2]. Over the past two decades, the number of
adults undergoing orthodontic treatment has grown
significantly, now accounting for nearly one in four
orthodontic patients. According to statistics from the
United States and Canada, this represents an esti-
mated 82% increase in the last five years [6,14].

At the European level, the demand for ortho-
dontic treatments has also risen considerably in
recent decades, particularly among adults. Coun-
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in special in randul adultilor. Téri precum Germania,
Marea Britanie, Franta si Italia se afld printre cele
mai mari piete de desfasurare pentru dispozitivele
ortodontice, inclusiv aparate fixe si alignere. [9] In
Germania, aproximativ 35% dintre adolescenti bene-
ficiaza de tratamente ortodontice, iar acestea sunt
sustinute de implimentarea extinsd a tehnologiilor
digitale, cum ar fi scanarile intraorale si planificarea
3D a tratamentului. [18] In Marea Britanie, studiile
recente indicd o crestere accentuatd a interesului in
randul adultilor. Respectiv pentru anul 2022, peste
80% dintre ortodonti au raportat o crestere a cererii
din partea acestei categorii de varstd. [26] Franta insd,
inregistreaza un procent similar cu Germania, cu
aproximativ 30% dintre adolescenti inclusi in trata-
mente ortodontice. Totodata, segmentul adultilor
este in expansiune, determinat in principal de prefe-
rinta pentru solutii estetice, precum sunt alignerele.
Un studiu regional care a inclus Italia, Spania si mai
multe tari din Europa Centrald si de Est (precum
Cehia, Slovenia, Lituania si Letonia) a evidentiat
faptul cd tratamentele ortodontice sunt initiate, in
medie, la varsta de 13 ani. Totodatd, s-a constatat ca
tratamentele se extind frecvent pana la varste adulte ,
uneori chiar peste 50 de ani, confirmand tendinta de
extindere a cererii in randul populatiei adulte.[8]

In Europa de Est, inclusiv in Romania, Moldova si
Ucraina, accesul la tratamente ortodontice a crescut
semnificativ in ultimii ani, urmand tendintele gene-
rale de crestere a cererii atat in rindul adolescentilor,
cét si al adultilor. In Romania, aproximativ 20-25 %
dintre adolescenti beneficiaza de tratamente orto-
dontice, un procent mai mic comparativ cu tarile
din Europa de Vest, dar in crestere datorita acce-
sului sporit la servicii stomatologice specializate si
noilor tehnologii digitale. Cererea din partea adul-
tilor a inregistrat o crestere constanta, estimata la
peste 30 % din pacientii ortodontici, pe fonul unei
constientizdri sporite a importantei sanatatii orale si
a esteticii dentare. [20,23,24,28] In Ucraina, cererea
tratamentului ortodontic a crescut rapid in ultimii
ani, sustinuta de investitii in sandtate si aplicarea
tehnologiilor moderne, precum alignerelor si siste-
mele digitale de planificare a tratamentelor. Conform
datelor recente, aproximativ 25-30 % dintre adoles-
centi urmeaza tratamente ortodontice, iar numarul
pacientilor adulti a crescut semnificativ, reprezen-
tand aproape 30 % din totalul pacientilor ortodontici.
[15,19,29] In Republica Moldova, datele sunt mai
limitate, insa rapoarte clinice locale arata o tendinta
similard, cu o crestere a tratamentelor ortodontice in
randul tinerilor intre 12 si 18 ani si o emergenta tot
mai evidenta a segmentului adult, mai ales in mediul
urban. Accesul la tehnologiile moderne si serviciile
specializate este in continud dezvoltare. [7,30]

Scopul:

Detectarea factorilor favorizanti pentru adresarea
la ortodont a potentialior pacienti ortodontici

tries such as Germany, the United Kingdom, France,
and Italy represent some of the largest markets for
orthodontic appliances, including both fixed braces
and aligners [9]. In Germany, approximately 35% of
adolescents receive orthodontic treatment, supported
by the widespread implementation of digital technol-
ogies such as intraoral scanning and 3D treatment
planning [18]. In the United Kingdom, recent studies
indicate a marked increase in adult interest, with over
80% of orthodontists reporting higher demand from
this age group in 2022 [26]. France reports a similar
percentage to Germany, with approximately 30% of
adolescents undergoing orthodontic treatment. At
the same time, the adult segment is expanding, driven
mainly by the preference for aesthetic solutions such
as aligners.

A regional study covering Italy, Spain, and several
Central and Eastern European countries (including
the Czech Republic, Slovenia, Lithuania, and Latvia)
revealed that orthodontic treatments are initiated, on
average, at the age of 13. Furthermore, it was found
that treatment often extends into adulthood, some-
times even beyond the age of 50, confirming the
trend of increasing demand among the adult popu-
lation [8].

In Eastern Europe, including Romania, Moldova,
and Ukraine, access to orthodontic treatments has
increased significantly in recent years, following the
general trend of rising demand among both adoles-
cents and adults. In Romania, approximately 20-25%
of adolescents undergo orthodontic treatment—a
lower percentage compared to Western European
countries, yet steadily increasing due to improved
access to specialized dental services and the adoption
of new digital technologies. Demand from adults has
shown consistent growth, now estimated to account
for over 30% of orthodontic patients, against a back-
drop of increased awareness of the importance of oral
health and dental aesthetics [20,23,24,28].

In Ukraine, the demand for orthodontic treat-
ment has risen rapidly in recent years, supported
by healthcare investments and the implementation
of modern technologies such as aligners and digital
treatment planning systems. According to recent
data, approximately 25-30% of adolescents receive
orthodontic treatment, while the proportion of adult
patients has grown significantly, representing nearly
30% of all orthodontic cases [15,19,29].

In the Republic of Moldova, available data are
more limited; however, local clinical reports indicate
a similar trend, with an increase in orthodontic treat-
ment among young individuals aged 12-18 and an
increasingly evident emergence of the adult segment,
particularly in urban areas. Access to modern tech-
nologies and specialized services continues to develop
steadily [7,30].

Aim:
To identify the key factors that encourage poten-

tial orthodontic patients to seek orthodontic consul-
tation.



Obiective:
1. Culegerea datelor ce vizeazda problema in
cauzd

2. Analiza datelor (Excel, Google Sheets etc.)
3. Formularea conluziilor si recomandari

Materiale si metode

Studiul dat a inclus analiza a 100 chestionare
completate de pacientii care s-au adresat pentru
consultatia unui ortodont, cu scopul de a identifica
atitudinile pacientilor privind tratamentele ortodon-
tice, iar chestionarul a fost structurat si a vizat aspecte
demografice (varsta, sexul), experienta anterioard cu
tratamentele ortodontice, motivatiile pentru initierea
tratamentului, nivelul de informare si preferintele
privind tipurile de aparate ortodontice. Respectiv
chestionarele au fost completate de respondenti cu
varste cuprinse intre “sub 18” ani si “peste 45” de ani,
acoperind ambele sexe. Datele au fost colectate in
format (Excel) si prelucrate cu ajutorul softw-uri cu
acces liber. (Fig nr.1)

Va multumim pentru completarea acestui chesti-
onar! Informatiile oferite vor ajuta la imbundtdtirea
serviciilor ortodontice oferite.

Informatii generale:
1. Nume (optional):
2. Viarsta:

] Sub 18 ani

[J 18-30 ani

[J 31-45ani

L] 46-60 ani

[ Peste 60 ani
3. Sex:

0 Masculin

[0 Feminin

O Altul

[J Prefer si nu raspund

Sectiunea 1: Starea dentara actuala

4. Ati mai urmat vreun tratament ortodontic
anterior?
L] Da
L Nu

5. Aveti dificultiti cu muscitura sau alinierea
dintilor?
L] Da
L Nu

6. Simtiti disconfort in utilizarea dintilor? (Ex:
durere la mestecat, probleme cu muscatura
etc.)
L] Da
L Nu
L] Uneori

7. Aveti probleme cu dintii vizibili, caum ar fi
dinti inghesuiti, separati sau inclinati?
L] Da
L Nu
L] Uneori

Objectives:

1. To collect data relevant to the research ques-
tion.

2. To analyze the data (using Excel, Google
Sheets, etc.).

3. To formulate conclusions and provide recom-
mendations.

Materials and Methods

This study analyzed 100 questionnaires completed
by patients who attended an orthodontic consul-
tation, with the aim of identifying patient attitudes
toward orthodontic treatments. The questionnaire
was structured to address demographic aspects (age,
sex), previous experience with orthodontic treat-
ments, motivations for initiating treatment, the level
of information available to the patient, and prefer-
ences regarding the type of orthodontic appliances.
The questionnaires were completed by respondents
aged between “under 18” and “over 457, covering
both sexes. Data were collected in Excel format and
processed using open-access software tools (Fig. 1).

Thank you for completing this questionnaire!
The information you provide will help improve the
orthodontic services offered.

General Information:

1. Name (optional):
2. Age:

L] Under 18 years

[] 18-30 years

L] 31-45 years

L] 46-60 years

[J Over 60 years
3. Gender:

] Male

[J Female

] Other

[ Prefer not to answer

Section 1: Current Dental Condition

4. Have you ever undergone orthodontic treat-
ment before?
L] Yes
[J No

5. Do you have difficulties with your bite or
teeth alignment?
L] Yes
[J No

6. Do you experience discomfort when using
your teeth? (e.g., pain when chewing, bite
problems, etc.)
L] Yes
[J No
[J Sometimes

7. Do you have visible dental issues such as
crowding, spacing, or tilted teeth?
L] Yes
[J No

[0 Sometimes
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Sectiunea 2: Motivatia pentru tratament

8. Care este principalul motiv pentru care
sunteti interesat de tratamentul ortodontic?
(Puteti selecta mai multe optiuni)

Esteticd (pentru un zdmbet mai frumos)

Probleme functionale (pentru corectarea

muscaturii)

Dureri sau disconfort (de exemplu, dureri

la mestecat sau vorbit)

Recomandare medicald (de la un dentist

sau ortodont)

Alte motive (va rugdm sa dati detalii):

o o o oo

9. Ati auzit despre tratamentele ortodon-
tice din diverse surse? (Ex: internet, social
media, familie, prieteni, stomatologi etc.)

[] Da
] Nu
[] Partial

10. Cat de importantd este pentru dumnea-
voastra estetica zimbetului?
[ Foarte importanta
[J Importanti
[] Moderat importanti
[] Nu foarte importanta

Sectiunea 3: Optiuni de tratament si preferinte

11. Care tip de aparat ortodontic ati dori sa
incercati?
[J Aparat metalic clasic
[J Aparat ceramic
[J Aparat invizibil (ex: alignere)
[J Nu sunt sigur(d)
12.Cat de importanti este pentru dumnea-
voastrd discretia aparatului ortodontic?
[J Foarte importanta
[J Importantd
[J Moderat importanti
[J Nu conteazi
13.Cat sunteti dispus(a) sa investiti intr-un
tratament ortodontic?
[J Sub 2000 lei
[J 2000 - 5000 lei
[J 5000 - 10000 lei
[J Peste 10000 lei
[J Nu sunt sigur(d)
14. Aveti preferinte pentru un anumit tip de
aparate ortodontice?
[J Da, prefer aparate invizibile
[J Da, prefer aparate metalice
[J Nuam preferinte
[J Nu sunt sigur(d)

Sectiunea 4: Asteptari si preocupari

15. Ce asteptari aveti de la tratamentul orto-
dontic?
[0 Corectarea esteticii dentare
(] Imbunititirea functionalititii muscaturii
[0 Reducerea durerilor dentare
L] Alteasteptari:

Section 2: Motivation for Treatment

8. What is your main reason for being inter-
ested in orthodontic treatment? (You may
select more than one option)

[] Aesthetic reasons (for a more beautiful
smile)

Functional problems (to correct the bite)

Pain or discomfort (e.g., pain when

chewing or speaking)

Medical recommendation (from a dentist

or orthodontist)

Other reasons (please specify):

O O Od

9. Have you heard about orthodontic treat-
ments from various sources? (e.g., internet,
social media, family, friends, dentists, etc.)
L] Yes
L] No
[] Partially

10. How important is the aesthetics of your
smile to you?

[] Very important

[J Important

[] Moderately important
[] Not very important

Section 3: Treatment Options and Preferences

11. Which type of orthodontic appliance would
you prefer to try?
[J Traditional metal braces
[J Ceramic braces
[J Invisible appliance (e.g., aligners)
[J Not sure
12. How important is the discretion of the
orthodontic appliance to you?
[J Very important
[J Important
[J Moderately important
[J Not important
13. How much are you willing to invest in ortho-
dontic treatment?
[J Under 2000 Lei
[J 2000-5000 Lei
[J 5000-10000 Lei
[J Over 10000 Lei
[J Not sure
14. Do you have a preference for a particular
type of orthodontic appliance?
L] Yes, I prefer invisible appliances
[J Yes, I prefer metal appliances
[J I have no preference
[J Not sure

Section 4: Expectations and Concerns

15.What are your expectations from ortho-
dontic treatment?
[J Improvement of dental aesthetics
[J Improvement of bite functionality
[J Reduction of dental pain
[J Other expectations:




16. Care sunt principalele dumneavoastra ingri-
jordri legate de tratamentul ortodontic?
Durerea sau disconfortul pe parcursul
tratamentului
[J Durata tratamentului
[J Costurile tratamentului
[J Ingrijorarilegate de aparatele dentare vizibile
[J Alte ingrijorari:
17.Sunteti interesat(a) sa aflati mai multe
informatii despre tratamentele ortodontice

disponibile?
o Da
« Nu

18. Aveti alte intrebéri sau sugestii legate de
tratamentele ortodontice?

O

Multumim pentru raspunsuri! Aceste informatii
vor fi utilizate pentru a vé oferi cele mai bune optiuni
de tratament ortodontic.

Fig. Nr.1 Modelul de chestionar pentru pacienti

Rezultate si discutii
Distributia socio-demograficd a esantionului

Conform datelor obtinute s-au regasit in distri-
butia pe sexe o majoritate in randul participantilor de
genul femin (70 %) versus genul masculin (30%), ceea
ce poate sugera un interes mai mare in randul feme-
ilor pentru problema vizata. (Fig.nr.2)

Distributin pe sexe

o w

0 50 &0 L
Sumbe respondent

Fig. nr. 2 Reprezentare graficd a distributiei pe sexe

Analiza datelor a evidentiat ca majoritatea respon-
dentilor (aproximativ 60%) se incadreaza in grupa de
varstd sub 18 ani, ceea ce reflectd o incidenta ridicata
a tratamentelor ortodontice in randul adolescentilor.
Grupele de varstd ,,18-30” si ,31-45” au fost repre-
zentate in proportii moderate, indicAnd interesul si
al adultilor tineri pentru imbundtatirea aspectului
dentar. (Fig. nr.3)

Detributia pe grupe de varstd

e _
=1 -

¥1-45

10 0 w0 0 st
Humar respondentl

Fig. nr.3 Reprezentare graficd a distributiei pe vdrste

16. What are your main concerns about ortho-
dontic treatment?
[J Pain or discomfort during treatment
[J Duration of treatment
[J Cost of treatment
[J Concerns about visible braces
[J Other concerns:
17. Are you interested in learning more about
available orthodontic treatments?
L] Yes
[J No
18. Do you have any other questions or sugges-
tions regarding orthodontic treatments?

O

Thank you for your responses! This information
will be used to provide you with the best possible
orthodontic treatment options.

Fig. 1 - Sample patient questionnaire

Results and Discussion
Socio-demographic distribution of the sample

According to the data obtained, the gender distri-
bution revealed a majority of female participants
(70%) compared to male participants (30%), which
may suggest a greater level of interest among women
in the subject under study (Fig. 2).

Gender Distribution

Gender

Number of respondents
Fig. 2 - Graphical representation of gender
distribution

The data analysis revealed that the majority of
respondents (approximately 60%) fell within the
under-18 age group, reflecting a high incidence
of orthodontic treatment among adolescents. The
“18-30” and “31-45” age groups were moderately
represented, indicating that young adults also show
interest in improving their dental appearance (Fig. 3).

Distribution by Age Group

3145

18-30

Age group

wnder 18

o 10 0 L 40 50 60
Number of respondents

Fig. 3 - Graphical representation of age distribution
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Motivatia pentru tratamentul ortodontic

Printre observatiile interesante bazate pe raspun-
surile la chestionare se numird un nivel ridicat
acordat motivatiei estetice. Frumusetea dintilor a fost
consideratd drept principalul motiv pentru tratament
de catre mai mult de 80% dintre participanti. Aceastd
tendintd este deosebit de evidenta la adolescenti, care
sunt mai predispusi sa experimenteze in pofida presi-
unii sociale legate de forma corpului.

Alte 32% dintre subiecti au luat in considerare
si aspectele functionale pentru a solicita tratament
ortodontic (de exemplu, pentru a corecta ocluzia sau
din cauza dificultatii la measticatie), iar acest lucru a
fost raportat semnificativ mai frecvent ca motivatie
de catre adulti. De mentionat faptul ca in 28% cazuri
adresarea a fost motivatd de cétre doctorii de alte
specialitati, ceea ce sugereaza corelatia functionald
din sistemul medical. (Fig. nr.4 )

Motive pentru initierea tratamentulul ontodeontic

Alle oL

Resomandare medicals

Latetics gentans 5 recemandare megicals

Estetica dentars

] 16 20 ) (] 50 (]
Numas respendents

Fig nr.4 Reprezentare graficd a distributiei conform
motivele adresdrii

Preferinte privind tipul de aparat ortodontic

In ceea ce priveste alegerea tipului de tratament,
aparatul ortodontic invizibil (ex. alignere, safir, cera-
mica etc.) a fost preferat de o mare parte a responden-
tilor, in special de cei din categoria de varstd 18-30 ani
si de femei. Totodatd, exista inca o categorie semnifi-
cativa de pacienti (in special adolescenti) care nu au
manifestat o preferinta clara pentru un anumit tip de
aparat, aspect care poate sugera un nivel scazut de
informare asupra optiunilor disponibile sau decizie
inconstienta in alegerea ce urmeaza. (Fig. nr.5)

Preferinte privind tipul de aparat ortodontic

Atelef 2
Prefer aparat metalicp 3

Prefer aparat invizibil 18

Nu am preferinte mn

0 10 20 30 40 50 &0 70 80
Numdr respondent|

Fig . nr. 5 Reprezentare graficd a distributiei conform
preferintelor pentru tipul de aparat ortodontic

Nivelul de informare si influenta asupra deciziei

Un numar considerabil (57%) de respondenti au
afirmat ca nu se simt pe deplin informati cu privire la
alternativele de tratament ortodontic, la durata aces-

Motivation for Orthodontic Treatment

Among the noteworthy observations based on
the questionnaire responses is the high importance
placed on aesthetic motivation. The beauty of teeth
was considered the main reason for treatment by
more than 80% of participants. This trend is particu-
larly evident among adolescents, who are more likely
to pursue treatment despite social pressures related
to body image.

Additionally, 32% of respondents also considered
functional aspects when seeking orthodontic treat-
ment (e.g., to correct malocclusion or due to difficul-
ties with chewing), and this was reported significantly
more often as a motivation by adults. It is also worth
noting that in 28% of cases, the decision to seek treat-
ment was prompted by doctors from other specialties,
suggesting a functional correlation within the health-
care system (Fig. 4).

Reasons for initiating Onthodontic Treatment:

e reasors|

Medcal reoammeszatics,

3 Dontal sesthotics and medical recommendation,
£

7 i o) ] L] 30 [
Number of respandents

Fig. 4 - Graphical representation of the distribution
according to reasons for seeking treatment

Preferences Regarding the Type of Orthodontic
Appliance

In terms of treatment choice, invisible ortho-
dontic appliances (e.g., aligners, sapphire, ceramic,
etc.) were preferred by a large proportion of respond-
ents, particularly those in the 18-30 age group and
female participants. At the same time, there remains
a significant category of patients—mainly adoles-
cents—who did not express a clear preference for
a specific type of appliance. This may suggest a low
level of awareness regarding the available options or
an unconscious decision-making process in selecting
the forthcoming treatment (Fig. 5).

Preferences Regarding Type of Orthodontic Appliance

cener i ¢

Prefer rutal applisnce (B8

Prefenance

Frofir invisibis appisnce, 8

Mo preference

c [0 m =] an 0 [ iG] 50
Wumibser of respandents

Fig. 5 - Graphical representation of the distribution
according to preferences for the type of orthodontic
appliance

Level of Awareness and Its Influence on Decision-
Making

A considerable proportion (57%) of respond-
ents stated that they do not feel fully informed about



tuia sila eventualele costuriimplicate. Aceastd lipsd de
informare poate avea un impact semnificativ asupra
motivatiei si a aderentei la tratament, subliniind rolul
esential al medicului ortodont in procesul de ghida-
re,informare si educare a pacientului.(Fig. nr.6)

Nivelul de informare

Nu se simt infarmati (doresc mai mukte informatiil 57 (57.6%)

S simit informati B WA (42.4%)

20 40
Numér respondent
Fig nr.6 Reprezentare grafica a distributiei conform

nivelului de informare

]

Aspecte economice si perceptia disconfortului

Costul tratamentului si nivelul de disconfort
perceput au fost mentionate ca factori importanti in
luarea deciziei. Multi pacienti au evidentiat ca preferd
tratamente mai scurte si cu un grad redus de durere
sau disconfort, chiar daca implicd costuri mai mari.
Acest fapt arata ca, pentru o parte semnificativd a
populatiei tinere, confortul si eficienta sunt mai valo-
roase decét pretul.

Aspecte economice si perceptia disconfortului

Durere/Disconfort L
Costurl sa
Durata ™
o 10 20 30 a0 50 60 70 80

Numar respondenti
Fig. nr. 7 Reprezentare grafica a distributiei conform
Aspectelor economice si perceptia discomfortului

Estetica dentard

Pacientii sunt constienti de semnificatia esteticii
zdmbetului, unul dintre aspectele de luat in conside-
rare atunci cand se decide si urmeze un tratament
ortodontic conform datelor, putin peste jumdtate
dintre participanti (n = 73) asociaza aspectul dintilor
ca fiind ,,important”, cu doar cétiva (n = 26) in cate-
goria ,,foarte important”. O astfel de rdspandire poate
indica faptul cd majoritatea pacientilor ar considera
problema cosmeticd a zdmbetului importantd, desi
nu ar fi siguri in ceea ce priveste cat de mare valoare
sd acorde fiecdrei caracteristici. Probabil aceasta dife-
rentd poate fi atribuitd factorilor subiectivi precum
auto-perceptia esteticd, predictiile socio-culturale sau
experienta cu terapia dentard. Cu toate acestea, in
cazul rdspunsurilor legate de zambetele estetice, a fost
foarte comun si aceste constatiri sunt de asemenea
sustinute de cele din literatura de specialitate, ci
existd o cerere in crestere pentru tratamente ortodon-

the available orthodontic treatment alternatives, the
expected duration, or the potential costs involved.
This lack of information may have a significant impact
on both motivation and adherence to treatment,
underscoring the essential role of the orthodontist
in guiding, informing, and educating the patient
throughout the decision-making process (Fig. 6).
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Fig. 6 — Graphical representation of the distribution

according to the level of awareness

Economic Aspects and Perception of Discomfort

The cost of treatment and the level of perceived
discomfort were mentioned as important factors in
the decision-making process. Many patients indi-
cated a preference for shorter treatments with a lower
degree of pain or discomfort, even if these involve
higher costs. This suggests that, for a significant
portion of the younger population, comfort and effi-
ciency are valued more highly than price.

Economic Aspects and Perception of Discomfort
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Fig. 7 - Graphical representation of the distribution
according to economic aspects and perception of
discomfort

Dental Aesthetics

Patients are aware of the importance of smile
aesthetics, which is one of the factors considered
when deciding to undergo orthodontic treatment.
According to the data, just over half of the partici-
pants (n = 73) rated the appearance of their teeth
as “important,” while only a smaller group (n = 26)
rated it as “very important.” Such a distribution may
indicate that most patients consider the cosmetic
aspect of the smile to be relevant, although they
may be uncertain about the degree of value to place
on each characteristic. This variation could likely be
attributed to subjective factors such as self-perceived
aesthetics, socio-cultural expectations, or prior expe-
riences with dental therapy.

Nevertheless, when it comes to responses related
to aesthetic smiles, this association was very common,

|¥| Stomatologie Ortopedics
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tice la adulti din motive estetice. [11,16] Mai mult,
aceste date pot sugera ca barbatii sunt mai motivati sa
adere la standardele sociale care valorifica imaginea
personala si aspectul fizic. Astfel, estetica zAmbetului
nu ar mai fi doar o simpla adaptare, ci cu adevarat
un factor determinant pentru selectia tipului de trata-
ment.(Fig. nr.6)

Importanta esteticii zambetului

foarte importanta 6

important n

] L] 20 30 40 50 60 10
Numbr respondenti
Fig nr.6 Reprezentare graficd a distributiei conform
importanta esteticii dentare

Concluzii si recomandari

« Estetica: Estetica a fost consideratd un factor
de 70% de cétre respondenti pentru a evalua
oportunitatea  tratamentului  ortodontic.
Femeile au fost mai predispuse sa fie orientate
vizual decat bérbatii.

o Pret: Majoritatea pacientilor sunt dispusi sa
pléteasca intre 2000-10000 pentru tratament,
avand o sensibilitate foarte mare la pret si
interes pentru o ofertd comerciald buna.

o Durata tratamentului: Aproximativ 65%
considerd ca durata tratamentului este un
factor important. Finalizarea mai rapidd decét
foarte rapid poate fi cu siguranta avantajoasi
pentru cei cu cariere impresionante.

o Gen: Preferintele au fost ardtate pentru barbati
comparativ cu femeile, barbatii fiind mai
putin influentati de estetica si mai concentrati
pe eficienta tratamentului.

Studiul de fatd subliniazd importanta intelegerii
preferintelor pacientilor in procesul de alegere a
tratamentelor ortodontice. Estetica, costul si durata
tratamentului sunt factori cheie care influenteazi
deciziile pacientilor. O mai bund comunicare intre
ortodonti si pacienti poate conduce la tratamente mai
personalizate si la o satisfactie crescutd a pacientilor.

and these findings are also supported by the litera-
ture, which shows an increasing demand for ortho-
dontic treatment among adults for aesthetic reasons
[11,16]. Moreover, the data may suggest that men are
more motivated to conform to social standards that
emphasize personal image and physical appearance.
Thus, smile aesthetics would no longer be seen merely
as an adjustment but rather as a true determining
factor in selecting the type of treatment (Fig. 6).

Importance of Smile Aesthetics
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Fig. 6 — Graphical representation of the distribution
according to the importance of dental aesthetics

Conclusions and Recommendations

o Aesthetics: Aesthetics were considered a
determining factor by 70% of respondents
when evaluating the appropriateness of ortho-
dontic treatment. Women were more likely
than men to be visually oriented in their deci-
sion-making.

o Cost: Most patients were willing to pay
between 2,000 and 10,000 for treatment,
showing high price sensitivity and interest in
obtaining a favorable commercial offer.

o Treatment duration: Approximately 65%
regarded treatment duration as an important
factor. Completing treatment faster than
average can be particularly advantageous for
individuals with demanding careers.

o Gender: Preferences differed between men
and women, with men being less influenced
by aesthetics and more focused on treatment
efficiency.

This study highlights the importance of under-
standing patient preferences in the process of
selecting orthodontic treatments. Aesthetics, cost,
and treatment duration are key factors influencing
patient decisions. Improved communication between
orthodontists and patients can lead to more personal-
ized treatments and higher patient satisfaction.
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